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“Financing a home is one of the biggest decisions
in your life and we consider ourselves Mortgage
Advocates for you. We believe you have the right to
our time; you have the right to qualified advice; and
you have the right to tell your story.

You can achieve the dream of home ownership
and the benefits it brings you. Whether your credit
is excellent or have some credit challenges, we will
find a solution for your situation and be with you the
whole way on your journey to homeownership.”

SUCCESS MORTGAGE PARTNERS, INC. is an independent
licensed mortgage bank founded on May 1, 2002. We have helped
thousands of individuals and families around the country make
their homeownership dreams come true for over twenty years!

2 SUCCESS

MORTGAGE PARTNERS, INC

NMLS# 130562




MORTGAGES

1 2 g\l;’gfyone

Should Know

~# SUCCESS

RRRRRRRRRRRRRRRRRRRR




Copyright © 2022-23, Success Mortgage Partners, Inc
NMLS#130562

EQUAL HOUSING
OPPORTUNITY

All rights reserved. No part of this book may be

reproduced or transmitted in any form or by
any means, electronic or mechanical, including
photocopying, recording, or by any information
storage and retrieval system, without permission
in writing from the copyright owner.

Designed by Desktop Miracles

Printed in the United States of America




Introduction

Greetings! Please let me be the first to congratu-
late you on your desire to purchase a new home
and/or refinance your existing home in order
to put you and your family in a better financial
position.

Owning a home in this country is one of the
bedrocks of our society. After hundreds of years,
itis still the greatest wealth creator in our country,
including the passing on of generational wealth.

This booklet is designed with you and your
financial needs in mind. Selecting the correct
mortgage is one of the largest financial decisions
a person will make, often times THE largest.

I am a mortgage professional, licensed and
continually trained in all aspects of the mortgage
industry. I have been working for years to educate
myself to be a constant resource for my clients — not
only for this transaction, but for all the ones in your
future. After years in this industry, I have deter-
mined that one of the best resources that I can
provide is education about mortgages.




I designed this book as a “quick read” My
sole and only goal was to sharpen your mortgage
knowledge in 15 minutes or less. I have picked a
dozen important topics and organized them into
a sequence that flows intuitively.

Obviously, the mortgage industry is larger
than a dozen topics! There may be items of great
interest to you that have not yet been covered.
For example, reverse mortgages. If you are 62 or
older, did you know there is a mortgage program
backed by the United States federal government
that would never require a monthly payment?

Thank you for taking the time to look through
this booklet. Please feel free to reach out to me.
Also, you could scan my QR code to download
more valuable information. I look forward to
speaking with you soon!




TIP

Work with a Mortgage
Professional.

My ONLY INCENTIVE is to help you make
the best decision for you and your family.

This tip is an absolute MUST. How you pay for
your home (whether buying or refinancing) is
one of the biggest financial decisions you will
ever make. Owning a home is THE LARGEST
DRIVER of wealth accumulation and a great way
to pass that wealth from generation to genera-
tion. Obtaining a mortgage is a crucial step and I
am here to help you choose the appropriate loan
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to suit your financial needs. We will go over the
different types of loan products (Conventional,
FHA, VA, etc.), how much money you will need
to put down, and what loan term (30, 20, 15, or 10
year) works best for you.

You need a true expert: a mortgage pro-
fessional like me. I am licensed in every state in
which I originate mortgages. Unlike loan offi-
cers who work in banks or credit unions, I must
take classes and pass tests to assist you with your
mortgage. I take continuing education every year
to stay on top of current trends and issues and I
have passed multiple background checks. This is
my professional career and I want to be prepared
to help you and your family make the best finan-
cial decisions throughout this mortgage process
(and beyond!).

One more reason to work with me: the
income I earn is NEVER dependent on what type
of mortgage you choose or the rate that you pay.




TIP

Choosing the Right Type of
Mortgage for You.

There are five main types of mortgages.

« Conventional loan

FHA loan

VA loan

Rural Development loan
Jumbo

A Conventional loan is what a majority of bor-
rowers select. A conventional loan is backed by
Fannie Mae and Freddie Mac.




An FHA Loan is preferred by some borrowers
because it often allows for a lower down payment
or more borrower friendly underwriting terms.
FHA is backed by the government and requires
mortgage insurance (MIP) no matter how much
you put down.

A VA loan is an excellent choice for most
veterans. If you have served our nation in the
armed forces or the Coast Guard, you are most
likely eligible for a VA loan (which veterans have
earned — thank you for your service!) .

A Rural Development loan offered through
the US government can also be an excellent
option. You'd be surprised at what is considered
“rural”

A Jumbo loan is any amount that is over the
current conventional conforming loan limits. The
conventional conforming limit is set by the gov-
ernment and changes annually.

A true mortgage professional like me can
walk you through all of the available loan types
and find the best selection for your needs!




TIP

How do I (the Loan Officer)
Get Paid?

| get paid a commission from my company.

That commission NEVER changes based upon
the type of loan you select or the interest rate you
pay. It also NEVER varies based upon the loan
terms (i.e. if you pay points or not). I pledge to you
that I will always suggest what I think is the BEST
decision for you, your family, and your financial
goals. Unlike many other professions (stockbro-
kers for example) my paycheck never changes
based upon these decisions. My only desire is to
put you in the absolute BEST mortgage possible.
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“Points” are an upfront mortgage
cost paid at closing — usually paid
to secure a lower interest rate.
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TIP

What Are “Points” and
Should You Pay Them?

“Points” are an upfront mortgage cost paid at clos-
ing—usually paid to secure alower interest rate. A
“point” is usually expressed as a percentage of the
overall mortgage amount (one point equals one
percent of the mortgage amount). Paying points
may or may not be a good financial decision.

Usually the best indicator of points being
worthwhile is how long you are going to stay in
that mortgage. On certain types of purchase
mortgages, the seller of the home can pay the
points on behalf of the borrower which can be
very helpful. I will go over the advantages and
disadvantages of paying mortgage points based
on your specific needs.
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The THREE Cs of the
Mortgage Underwriting Hat Trick:
CREDIT — CAPACITY- CASH
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TIP

The Mortgage
Underwriting Hat Trick-
Are You “Mortgageable”?

Your ability to obtain a mortgage largely revolves
around three co-equal parts:. Credit, Capacity to
pay and Cash on hand. We will help you determine
your debt-to-income ratio (often called “DTI”) and
the Loan-To-Value ratio (often called “LTV").
Basically, do you have a good credit score?
Also, can your monthly budget afford to make
the anticipated mortgage payment (remember
you still must buy food, clothes and gas!). Finally,
what percentage of your home’s value will be cov-
ered with a mortgage (oftentimes underwriting
rules vary by size of down payment, especially
considering the type of mortgage you select)?

13




Your Tri-Merge credit score is a combined
report from each of the 3 major credit
bureaus: Equifax, Experian and Trans Union.
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TIP

Let's Talk About Credit Scores—
Is Yours Good
(or Good Enough)?

Your credit score comes from a report called a
“Tri-Merge” because you have three combined
scores—one from each of the major credit
bureaus: Equifax, Experian and Trans Union.
When you obtain a tri-merge (I can help you with
that!) it is the middle score used in the mortgage
underwriting process. If you have a co-borrower
(like a spouse) it is the lower of the two middle
scores. Most Americans know that scores can
range from above 800 (a very good score) to less
than 500 (a score that may need some help to
make someone mortgageable).
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The biggest driver of your credit score
is your past payment history
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TIP

What Effects
Your Credit Score?

The biggest driver of your credit score is your past
payment history (do you make on-time payments
or are you occasionally — or often — late?).

How much do you owe (auto loans, credit
cards or student loans)?

How long have you had credit?

It is counter-intuitive, but never having con-
sumer debt (credit cards, auto loans) can hurt
your score because you have no (or very little)
history of making on-time payments.
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Sometimes even small improvements to
your score can make a BIG difference.
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TIP

Can Your Credit Score
Be Improved?

YES! Many scores do not need to be improved
because doing so would not affect the underwrit-
ing of your mortgage. However, sometimes even
small improvements to your score can make a big
difference. For example, paying down credit card
debt can lower your usage of available credit, thus
improving your score. Removing incorrect late
payments and eliminating credit inquires that
were not authorized can also improve your score
(relatively) quickly. I can help you implement a
plan so you are in a better position to purchase
and one of the many reasons it is important to
work with a PROFESSIONAL.
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Your fixed monthly payments (your total
monthly debt payments added together)
generally should not exceed
50% of your total income.
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TIP

Why is Debt-To-Income
Important?

When you get a loan, the mortgage company
wants to make sure you can repay it. The under-
writer will calculate a quasi monthly budget for
you. The underwriter considers your income and
other fixed payments in this calculation (car pay-
ments, student loans or credit card minimums for
example). Depending on the type of loan, your
fixed payments (including your potential new
mortgage) generally shouldn’t exceed 50% of
your total monthly income.

There are many exceptions or variances
based upon the type of loan and your personal
circumstance. I can help you understand the
differences and assist you in navigating this
somewhat complicated process!
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2-2-2.
TWO years of W-2s
TWO current pay stubs
TWO months of bank statements.
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What Financial Information Will
You Need to Provide During
the Mortgage Process?

The mortgage process is quite thorough but it’s
as simple as 2-2-2. In addition to a copy of your
driver’s license, you will need: TWO years of W-2s
for each borrower (self employed borrowers will
likely need TWO years of tax returns); TWO cur-
rent pay stubs and the last TWO months of bank
statements. There may be some other require-
ments based upon the type of loan you select.
It is a good idea to start gathering your financial
documents!
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Mortgage Insurance is “our friend.”
It allows you to put less than 20% down!
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What Is “Mortgage Insurance”
and Is It Beneficial?

Contrary to what it sounds like, mortgage insur-
ance will not make your payment if you are
unable. Mortgage insurance is for the mortgage
company not the borrower.

However, Mortgage insurance is your friend.
It allows you to put less than 20% down and
helps borrowers keep more of their hard-earned
savings!

There are different types of mortgage insur-
ance available and they also vary depending on
what type of loan you select (government, con-
ventional or perhaps jumbo). Let me put my
professional experience to work for you to inves-
tigate and find the best solution for your financial
needs!
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Rates often increase faster
than they decrease
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TIP

Should You “Lock” or “Float”
Your Interest Rate?

Congratulations!! If you are considering this ques-
tion, you have most likely found a property and
begun the mortgage application process. Locking
an interest rate means the mortgage company
and you have contractually agreed what your
interest rate will be. That means the rate is guar-
anteed so long as you close in the agreed amount
of time (usually 30 days). “Floating” the interest
rate means the rate can go up or down subject to
movements in the financial markets.

In today’s fast information society, rates can
and do fluctuate often—sometimes a couple
of times within the same day. Most borrowers
choose the certainty of locking (and then closing)
their loan.
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Mortgage Commandments

The best thing to do is keep everything the

same until after the closing process.

Financial actions have consequences. Changing
your financial profile before closing your loan
will often produce a negative outcome. Therefore,
please follow these eight simple “Mortgage
Commandments”:

1.

2R

Do not take on more debt.

Do not change jobs.

Do not max out your credit cards.

Do not close any credit accounts.

Do not spend your down payment money.
Do not buy anything new (like furniture)
with down payment money or on credit.
Do not co-sign on someone else’s loan (or
take out a new loan yourself).

. Do not become self-employed (this would

likely significantly alter your approval).
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Conclusion

I hope you found this booklet a helpful step in
your mortgage process. Mortgage decisions are
some of the largest financial choices a person
will ever make —for many it's THE largest. I
have dedicated my career to helping borrowers
like yourself make the best choices—ones that
will benefit them throughout their lifetime. I am
excited about the possibility of being a positive
resource for you. I'look forward to meeting you!
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Regulatory Disclaimers &
Disclosures

Success Mortgage Partners, Inc., its applicable DBAs, and
SMP Mortgage, Inc. (its Texas business name), collectively
referred to as SMP, supports Equal Housing Opportunity
NMLS ID #130562. See https://nmlsconsumeraccess.org/
for detailed licensing information. Licensed by the
Department of Financial Protection and Innovation under
the California Residential Lending Act. Georgia Residential
Mortgage Licensee, state license number 36474. Licensed
by the N.J. Department of Banking and Insurance. Rhode
Island Licensed Lender. Massachusetts Mortgage Lender
and Broker License MC130562. This is for informational
purposes only and is not an offer of credit or commitment
to lend. Interest rates, products, and loan terms are subject
to change without notice and may not be available at the
time of loan application or loan lock-in. Loans are subject
to buyer and property qualification. Cash reserves may be
required. SMP is not acting on behalf of or at the direction
of HUD/FHA or the Federal Government. Contact SMP to
learn more about your eligibility for its mortgage products.
Please consult with a qualified financial/tax professional
for tax or financial advice. Please consult with a qualified
credit counseling agency for credit advice.
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Success Mortgage Partners
State License Numbers

STATE/LICENSE TYPE LICENSE NUMBER

Alabama Consumer Credit License 22304
Alabama Mortgage Brokers License 22898
Arizona Mortgage Banker License 1018532
Arizona Mortgage Banker License - Other Trade Name #1 1036800
Arizona Mortgage Banker License - Other Trade Name #2 1036802
Arkansas Combination Mortgage Banker-Broker-Servicer License 114095
California - DFPI Residential Mortgage Lending Act License 41DB0-139993
Colorado Mortgage Company Registration No State License No.
Connecticut Mortgage Lender License ML-130562
Delaware Lender License 027411
District of Columbia Mortgage Dual Authority License MLB130562
Florida Mortgage Lender License MLD623
Florida Mortgage Lender Servicer License MLD1877
Georgia Mortgage Lender License/Registration 36474
Idaho Mortgage Broker/Lender License MBL-2080130562
lllinois Residential Mortgage License MB.6761028
Indiana-DFI Mortgage Lending License 19238

lowa Mortgage Banker License 2017-0048
lowa Mortgage Banker License - Other Trade Name #2 2022-0174
lowa Mortgage Banker License - Other Trade Name #3 2022-0175
Kansas Mortgage Company License MC.0025512
Kentucky Mortgage Company License MC376886
Louisiana Residential Mortgage Lending License No State License No.
Maryland Mortgage Lender License 130562
Massachusetts Mortgage Broker License MC130562
Massachusetts Mortgage Lender License MC130562
Massachusetts Third Party Loan Servicer Registration LS130562
Michigan 1st Mortgage Broker/Lender/Servicer Registrant FR0020098
Michigan 2nd Mortgage Broker/Lender Registrant SR0017215
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STATE/LICENSE TYPE LICENSE NUM

Minnesota Residential Mortgage Originator License MN-M0-130562
Mississippi Mortgage Lender License 130562
Missouri Mortgage Company License 130562
Nebraska Mortgage Banker License No State License No.
New Hampshire Mortgage Banker License 22902-MB

New Jersey RMLA-Licensed Mortgage Servicer Registration No State License No.
New Jersey Residential Mortgage Lender License No State License No.
North Carolina Mortgage Lender License L-159206

Ohio Residential Mortgage Lending Act Certificate of Registration RM.804336.000
Oklahoma Mortgage Lender License ML013829
Oregon Mortgage Lending License 130562
Pennsylvania Mortgage Lender License 68103
Pennsylvania Mortgage Servicer License 75031

Rhode Island Lender License 20224331LL
Rhode Island Loan Broker License 20224332LB
South Carolina-BFI Mortgage Lender / Servicer License (ML/SL) MLS - 130562
South Carolina-BFI Mortgage Lender/Servicer License MLS - 130562 OTN #1
South Carolina-BFI Mortgage Lender/Servicer License MLS - 130562 OTN #2
South Carolina-BFI Mortgage Lender/Servicer License MLS - 130562 OTN #5
South Carolina-BFI Mortgage Lender/Servicer License MLS - 130562 OTN #6
Tennessee Mortgage License 131326

Texas - SML Mortgage Banker Registration No State License No.
Utah-DFI Residential First Mortgage Notification No State License No.
Utah-DRE Mortgage Entity License 11450403
Virginia Broker License MC-6930
Virginia Lender License MC-6930
Washington License Number CL-130562
West Virginia Mortgage Lender License ML 130562
Wisconsin Mortgage Banker License 130562BA
Wisconsin Mortgage Broker License 130562BR
Wyoming Mortgage Lender/Broker License 2785
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